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“There are many things I would love to 
own, but we can't do it because they're 

irrationally priced. They're all betting on 
an unimaginably high upside.”



The Markets Most Influential Summit 2015, held for the first time ever in three cities—Hong Kong, 

London and New York—brought together VIPs from the world of banking, investing, real estate, 

FinTech and media. The New York conference was full of insights, from Cli� Asness's "Quick Hits From 

Quant Land" to a pair of bankers predicting the end of the M&A boom. We've compiled this review with 

some of the highlights. 

We are especially thankful to our 2015 advisory board members, who helped us shape the program: 

Cli� Asness, Co-founder, Managing Principal and CIO, AQR Capital Management; Brad Burnham, 

Managing Partner, Union Square Ventures; Marty Chavez, Chief Information O�cer, Goldman Sachs; 

Roger Ferguson, President and CEO, TIAA-CREF; Sonia Gardner, Co-founder, President and 

Managing Partner, Avenue Capital Group; Alexandra Lebenthal, Co-CEO, Lebenthal Holdings; 

Je�rey Smith, Managing Member, CEO and Chief Investment O�cer, Starboard Value; Paul 

Taubman, Founding Partner, PJT Partners; and Je�rey Ubben, Founder, CEO and Chief Investment 

O�cer, ValueAct Capital.

And we are grateful to all our delegates around the world for your participation.  We welcome your 

feedback and hope to see you at the Markets Most Influential Summit 2016. 

Sincerely,  

From the Editorial Co-Chairs

Rob Dieterich
Senior Editor
Bloomberg Markets

Erik Schatzker
Anchor and Editor-at-Large
Bloomberg Television

Stephanie Ruhle
Anchor and Managing Editor
“Bloomberg <GO>”

Joe Weisenthal
Managing Editor and Anchor
"What'd You Miss?"



Energy: The New Tobacco?

Some clean energy activists are likening today's battle against 
old-school energy companies to the anti-cigarette crusade waged 
against tobacco companies in the 1980s. 

Speaking at the Bloomberg Markets Most Influential Summit this week, Tom Steyer and Michael R. 

Bloomberg suggested that more and more people and businesses are recognizing the dangers of 

energy produced by fossil fuels—and they are rallying behind renewable energy sources, such as solar 

power and windmills. 

"It's getting to a point where people who are fighting against this are going to end up being viewed as 

rogues," said Steyer, best known as founder of investment firm Farallon Capital Management. "I don't 

think any company should want to get put in the position that the cigarette companies got put into in 

the 1980s, where basically they were trying to hold the line against the facts."



Steyer contends there is growing concern around the link between so-called "black" energy and 

climate change—and its impact on the economy. Even the biggest cynics, he says, can't ignore the 

frequent and more destructive storms the country is seeing, the rising ocean levels as polar caps melt, 

and the deteriorating quality of the air and water. 

Local activists and the private sector seem to be taking the lead, said Michael R. Bloomberg, founder 

of Bloomberg LP, former New York City mayor, and United Nations Secretary-General Ban Ki-moon's 

Special Envoy for Cities and Climate Change.  "In America, our federal government fundamentally has 

done nothing and the state governments haven't been much better than that," said Bloomberg. "The 

federal government talks about standards and the president has tried, but Congress won't go along." 

Indeed, many politicians are feeling pressure from companies that don't want to be saddled with new 

regulations and new expenses.  In a separate session at the summit, Jonathan Gray, global head of 

real estate at Blackstone, says buildings are becoming more energy e�cient. But bringing in formal 

regulations could be costly. "It would raise the cost of construction," he said. "In some cases, it may 

lower the cost of operation, where net-net, it may be good for the environment and good for the 

business and the asset itself." But in other cases, it may raise overall costs, which would lead to higher 

rents and impact real estate valuations.  "Is it necessarily negative for existing real estate valuations? 

I'm not sure. There could be real economic benefits if you can find some energy e�ciency," he said.

Bloomberg said it's up to business and the private sector to not just talk about clean energy - or throw 

money at it - but to actually take action. He said companies are starting to feel pressure.

"If you want to attract the best and the brightest out of college, you have to show what you're doing 

about the environment," said Bloomberg. "The environment is something the kids ask about. " Also, 

activist pension funds are starting to push companies to be more environmentally friendly, he said. 

Steyer said businesses can't a�ord to ignore the issue. "Three-quarters of the new electricity 

generation in the U.S. in 2015 is renewable - And look what happened to the coal industry. Coal 

equities are down 97%," he said.

Investing is all about anticipating the next trend and the future.  Steyer predicts that clean energy is 

part of that future. "There's a question about timing and tempo and technology, but there's no question 

about where we're going," said Steyer. "We're on this train."
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Asness is co-founder, managing principal and chief investment o�cer of AQR 
Capital, which has $136 billion in assets under management.

Five Things Cli� Asness 
Knows To Be True.

Cliff Asness is predicting weaker stock returns over the next decade. 

The Shiller CAPE for U.S. Equities chart, which, when flipped over to show 

earnings over price, is the real return investors have earned on stocks, he 

said. Based on this, he's predicting 4% returns over the next decade. "4% is 

a lot less than 7% or so we made on stocks historically," he said.
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Five Things Cli� Asness 
Knows To Be True. He's projecting "exceptionally low" portfolio returns going forward.  

"Having lower returns than we're used to is probably the single largest fact 

out there that we all have to deal with," he said.  His projection is based on 

a 60/40 portfolio of stocks and bonds. He determines bond prices by taking 

the 10-year Treasury and subtracting economists' forecasts for inflation.

People should not be concerned by the spike in volatility in U.S. 

equities over the past 30 days.  It all comes down to history and putting 

the data points in perspective. "What we've seen in October is absolutely 

normal - if anything it's abnormal how long it's been since we've seen a 

time like that," he said. "Usually, with my personality, if I see a fire, I'm the 

guy who throws gasoline on it. But this time, I'm throwing water on it 

because we do need a little perspective if you take recent times and put it 

next to history."

Risk Parity is not responsible for the market turmoil over the past 

month. Under the risk parity strategy, investors tend to invest fewer 

dollars in times of heavy volatility and more dollars in calmer times. "Risk 

parity isn't nearly large enough to have caused the chaos in the markets 

that we saw in October," said Asness. Also, risk parity trades mostly stock 

index futures, so "how can it affect your stocking picking?" he asked. "I 

think markets went a little bit crazy because of real economic worries."

If deflation occurs or we see a 10-year period of substantially 

better-than-normal earnings growth, then all bets are off and equity 

returns will be significantly higher.



Blythe Masters,
CEO, Digital Asset Holdings

Why the Blockchain?

“This technology enables institutions to 
do what they do already today using 

databases, but a lot quicker, a lot 
cheaper, with far lower error rates, with 

less resulting risk, and as a result, with 
lower capital requirements and less 

vulnerability to cyberattack”



Infrastructure Gets Sexy

Lipshultz, who shared the stage with Brad Burnhan, managing partner at Union Square Ventures, for a 

session titled “Building the Future,” noted that the traditional infrastructure world (roads and bridges) 

and the high tech world are closer together than many investors might think. 

KKR, for example, recently invested in Deutsche Glasfaser, a firm that will build and operate fiber-optic 

networks in Germany, where people in secondary markets desperately need access to high-speed 

broadband. While large cities, such as Berlin and Munich, have great data access, those in smaller 

cities are often stuck with twisted copper lines that o�er spotty or slow access, he said. 

"Infrastructure is the backbone that allows our economy to function," 
said Marc Lipschultz, head of the Energy and Infrastructure unit of 
private equity giant KKR & Co., which recently raised a $3.1 billion 
infrastructure fund.  



“Infrastructure is the backbone that 
allows our economy to function,"

Lipschultz said.

"People recognize more and more that telecommunications is as critical as a road in being able to 

build an economy," added Burnham, whose firm has backed tech startups such as Etsy and Zynga. 

"We have a deep interest in seeing the development of that infrastructure because we've been 

investing in the applications layer, and all of the services that ride on the top of this new 21st century 

infrastructure depend on access to this infrastructure."

As an investment, infrastructure o�ers stable returns, which is particularly attractive in this volatile 

market, said Lipschultz.  Many of those telecom and water system infrastructure projects come with 

20-year contracts, making the investment "extremely stable, very predictable and very long-term," he 

said. They o�er "meaningful premiums" over the 10-year U.S. treasury, even though the risks are 

similar, he said. 

But is infrastructure investing truly a good bet? Shares of many stocks tied to infrastructure have had 

a tepid year; renewable energy stocks, such as SunEdison and SolarCity, are o� 73% and 26% 

respectively in the last year.

"They got very hyped up and very, very highly valued. All of these entities that had been the public 

darlings six months ago have really fallen on hard times," said Lipschultz. But the sello� has now 

created opportunity for those in the private market, he said. 

"Our job - our business - is to be able to move from place to place and look for those disproportionate 

long-term returns that we can deliver to investors as long as we're willing to take a long-term view of 

what we buy," said Lipschultz. "And frankly we're seeing a lot of that today."



The Great Debate
Crowning the World's Next  Financial Capital

The Winner By Popular Vote: New York, by a wide margin.  

"New York is New York. And I am an executive search professional and I move people all around the 

world to New York. And why do they want New York? New York has the talent, New York has the 

business. It has the diversity." 

Three leaders sparred 
(good-naturedly) over 
which city will rule markets
and finance in 2025.
Excerpts below:

– Jeanne Branthover, managing partner at Boyden global executive search.

"Hong Kong is the gateway to [Asia]. Half of the population of the world lives in that region. Hong Kong is 

five hours flight time to half of the world's population….The "talent" argument is a uniquely North 

American conceit. The dynamism is in Asia right now. I see a flow of talent from North America to Asia. "  

– Noor Menai, president and chief executive of CTBC Bank Corp. USA. 

"The case for London is without challenge. There's too much infrastructure, there's too much history, there's 

too much heritage, there's too much DNA, and we think clearly that London is safe in its No. 1 position…"

– Craig Walling, principal at T2Partners LLC. 

(Bloomberg Live conducted similar debates in London and Hong Kong.  The audience in London dubbed London as
the future financial capital of the world. The crowd in Hong Kong voted for New York.) 



The Merger Party: It Won't End Well. 

Merger-and-acquisition activity reached $4.5 trillion in 2007, and "we're on track to break it," Blair 

E�ron, co-founder of M&A boutique Centerview Partners, said during a session titled "Exit Strategy: 

Will the M&A Boom Last ?"  Centerview alone has done almost 50 transactions of $10 billion or more 

this year. 

E�ron notes that deal valuations are lofty (companies are selling for an average of 13 times EBITDA, 

up from 10 times EBITDA in 2012) which he sees as a potential warning sign.  When asked how the 

M&A boom will end, he replied: "Not well." He added: "When activity gets too frothy, there's always a 

hair trigger event that quickly makes things slow down."  

The market selloff.  Weak oil prices. Interest-rate apprehension.  China 
turmoil.  Despite such factors—normally deal killers—corporate merger 
activity has continued unabated this year, propelled partly by activist 
investors and CEOs experiencing cases of Fear of Missing Out. 



There are other signs that a pullback is on the horizon. Back in June and July, every company that 

announced a deal saw their shares surge, even if it wasn't clear how beneficial the transaction would 

be for the company, said Chris Ventresca, global co-head of mergers & acquisitions at JP Morgan. But 

in the last couple of months, stock reaction has been more muted or even negative, he said. "Investors 

are being more disciplined deal by deal, and not every acquirer's stock goes up," he said. 

So what (or who) has been driving the surge in deals?   In response to a moderator question about 

whether CEO confidence— or lack of confidence— was contributing to deal flow, many in the 

audience agreed that many companies may be gobbling companies to mask weakness in organic 

growth. 

Another factor in the M&A frenzy: Activist investors. A new breed of corporate raider has emerged 

that doesn't just politely push for stock buybacks and dividends. These activists push boards to do 

company-changing deals—including acquisitions, spino�s, selling to a rival. In a separate interview, Je� 

Smith, CEO and chief investment o�cer of StarBoard Value, talked candidly about his approach to 

a�ecting change at companies he targets. 

"It's not about how much of the company you own," said Smith, whose StarBoard managed to replace 

Darden Restaurants' entire 12-member board and convince it to spin o� some of its properties into a 

real estate investment trust—even though it held less than 10% of the company's shares. "If a 

company's management and board are making decisions that are so out in left field that the 

shareholder base is irate, it doesn't matter how many shares you own as long as what you're asking for 

- and what you're advocating for - represents the interests of the shareholders," said Smith.

Adds Smith: "In every single one of our investments, we're prepared to run a proxy contest if 

necessary in order to make sure a plan to unlock value is implemented in the best interest of all of the 

shareholders."

E�ron notes, however, that activists aren't always thinking about a company's long-term interest. 

"Where it gets troublesome and problematic is when they force a company to change its strategy 

dramatically even though it was actually a pretty good strategy," said E�ron.  "If you push the balance 

sheet to an unhealthy level or in less competitive directions, it may work over a six quarter or eight 

quarter horizon— but then it doesn't after that.  If the activist is more aligned toward the company's 

long-term investing profile, it works out better."



Barry Diller on Everything:
Tech, Media and Politics. 

Billionaire investor Barry Diller is just waiting for the shoe to drop in the frothy tech startup sector. The 

"irrational" valuations will eventually come crashing down, he predicted. 

"We're in this period of hyper-invention, hyper-business formation and hyper-idea formation," where 

investors seem willing to pay any "crazy" price to get a piece of an overhyped startup, said Diller, who 

is chairman and senior executive of IAC InterActive and Expedia.  "They got these seemingly intelligent 

folks to say OK to a $40 billion or $50 billion valuation," for companies making little, if any, money. 

Diller calls it the "99 and 1 concept," where investors throw money at multiple startups in the hopes 

that one out of 100 will hit big enough to pay for everything else. More than 130 privately-held startups 

are currently dubbed "unicorns," which means they're valued at $1 billion or more.



Diller isn't buying into any of them. "There are many things I would love to own but we can't do it because 

they're irrationally priced," he said. "They're all betting on an unimagineably high upside." When the few 

high-profile names stumble, he predicts, the sector will correct. When this happens, money will dry up 

and valuations will come down, he said. 

Still, Diller isn't sitting out in the meantime. He's actively searching for opportunities to either buy a 

promising incubation company at a low valuation or pay up for a company that o�ers a strategic fit for the 

rest of his portfolio. 

"We started Tinder [dating site] for about $500,000 - it didn't cost us anything really," he said. Today, 

plans are in the works for Diller to take his Match Group, which includes Tinder, Match.com and OKCupid, 

public. 

Diller isn't afraid to pay up for a strategic acquisition. In July, he paid $575 million to acquire another 

dating site, PlentyOfFish. "It has a lot of revenue and a lot of net earnings or we wouldn't have paid the 

price we did," he said.

In September, Diller forked over $1.3 billion to buy Orbitz to boost Expedia's position in the travel services 

industry. Expedia includes the website that bears its name as well as Hotels.com, Hotwire and other 

brands. "I promise you on any counting metric that [Orbitz] was a rational price," he said. 

Diller's investment strategy isn't to turn a quick buck and run. Instead, it's based on starting or building a 

business to the point where it can stand on its own, at which point it's either sold or taken public.

When an investment ga�e does happen, he said, he isn't afraid to cut his losses. "It doesn't disturb us to 

put a stick in it at any moment in time and essentially say - that's enough, we thought it was a good idea, 

we screwed it up, we eat it and go on."

Is Diller worried about taking Match Group public when the market has been so volatile? There's a certain 

minimum value he wants to attain, and wouldn't be concerned if it simply achieved that base level. "We're 

not hoping that it will go up crazily the first day or week, and then a year later, fall," he said. As long as it 

hits the base the first day, and the company continues to grow as it has been, he said he'll be content.

At the conference, Diller was also quizzed about the uncertain state of the cable and broadcast industry. 

Diller, a media mogul, founded both Fox Broadcasting and USA Broadcasting, and served as chairman 

and chief executive of Paramount Pictures.    



Diller said he isn't surprised by the upheaval in the industry - and is actually amazed that it didn't come 

sooner. When broadband first started allowing people to transmit video at high speeds more than five 

years ago, it e�ectively drilled a hole in cable's closed system. Unbundling became inevitable, he said.  

Suddenly that closed system, which allowed cable, broadcast and satellite companies to demand 

unlimited price increases, was gone. 

"The business model of believing that you can increase prices on the consumer to infinity - which is 

what happened over the past 25 years - that's over!" said Diller. "So they're vulnerable."

He sees the biggest winners being the firms that own individual programs, such as “Game of Thrones” 

or “The Good Wife”, which can sell the shows on-demand to consumers directly at an inflated price. 

Still, despite the turmoil, Diller isn't predicting media and cable companies will crash and burn. "It 

doesn't mean they're going out of business," he cautioned. But they will need to diversify and adjust 

their business plans to stay in the game.

Diller saved some of his most colorful comments for last.  He hinted at his displeasure with the current 

presidential hopefuls throughout the interview, and after demuring, unleashed a torrent of remarks 

about Donald Trump. "If Donald Trump doesn't fall, I will either move out of the country or join the 

Resistance!" said Diller, causing an eruption of laughter in the room. On a serious note, he said he 

doesn't believe Trump will ever take the Oval O�ce. "All he's doing is being a self-promoting huxter 

who found a vein, a vein of meanness and nastiness."



Bill Ackman
CEO and Portfolio Manager,

Pershing Square Capital Management

“We spent an enormous amount of time working on GE 
earlier this year…I think Nelson [Peltz] is correct, I think the 

direction GE is heading is correct, GE is actually an 
extremely well-operated company, but it’s a company 

that’s been an absolute failure in terms
of the way they’ve allocated capital.”


